CASE STUDY ‘ EPIQUE

Supporting pet families with a record-
breaking new pet benefit

About Epique Realty

Epique is a revolutionary tech-based
brokerage for modern Realtors.

"At Epique, pets are
family, and as a pet
parent of three dogs, |
couldn’t be more
excited for Epique to
team up with Airvet to
support our agents'
furry friends!"

Christopher Miller,

COO & Co-Founder <"=’
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“Airvet was great and
answered promptly
at 3:30am!

I'm impressed with
Airvet and would
10/10 recommend!

Cody & Frank
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Learn more: www.airvet.com/employers

Industry Location

Employees
Real Estate 3,000 USA

Key results

19% Adoption

Airvet quickly became one of Epique’s most

popular benefits within weeks of launch.

31 % Utilization

Employees repeatedly leverage Airvet as

their digital front door for pet care.

400 Avoided in-person vet visits
Pets families received the care and support
they need while saving time and money on

in-person care.

A commitment to employee well-being

Epique Reality has maintained a competitive edge in a
hyper-competitive industry by always putting its people, and
their families, above all else. In 2024, Epique identified that
there was a gap in their family benefits strategy -- pets.
Epique knew they needed a partner that acknowledged and
supported the essential role pets play in their agents' lives
and well-being and could offer a solution to support all of

the pet families in their organization.

Record growth in three months

Offering Airvet as a fully sponsored broker benefit was
crucial for Epique Realty to differentiate itself and provide a
valuable, equitable service to their team. Within the first
week, 15% of agents had accessed Airvet, highlighting the
demand for this benefit. Since its launch, Airvet has
significantly boosted agent engagement and satisfaction,
underscoring Epique’s commitment to meaningful support

for their team.




